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S1

B1 B2 B3

c(x) convex

u(x) concave

Range of prices Buyers equally dependent on seller 

Seller + dependent on large buyer
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S1

B1 B2 B3

c(x) convex

u(x) concave

X*

+

unload a large quantity on other buyers less 
useful if marginal surplus functions concave 
(Inderst and Wey, 2007 and Montez, 2007)

Easier for large buyer to credibly integrate vertically 
(Katz, 1987)

Chipty and Snyder, 1999

S1

B1 B2 B3

c(xi) convex

u(x) concave

Range of prices

S2

Seller + dependent on large buyer

Large buyer + dependent on each seller 
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X*

Buyer and seller dependency

Inframarginal Supramarginal

Large buyer adjust relatively less and at a higher unit price!

X*

X*

X*

Joao Montez

Thank you for the attention


